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Important Notes
The ‘Next Edge Private Debt Fund’or the ‘Fund’ means the ‘Next Edge Private Debt Fund’.
Capitalized terms not defined in this presentation are defined as set forth in the Offering Memorandum of the Fund (the ‘OM’).
This communication is not, and under no circumstances is to be construed as, an invitation to make an investment in the Fund nor does it constitute a public
offering to sell the Fund or any other products described herein. Applications for the Fund will only be considered on the terms of the OM. The OM contains
important detailed information about the Fund. Copies of the OM may be obtained from Next Edge Capital Corp., the principal distributor of the Fund. Each
purchaser of the units of the Fund (the ‘Units’) may have statutory or contractual rights of action under certain circumstances as disclosed in the OM. Please
review the provisions of the applicable securities legislation for particulars of these rights. Terms defined herein shall have the same meaning as in the OM.
Potential investors should note that alternative investments can involve significant risks and the value of an investment may go down as well as up.
There is no guarantee of trading performance and past or projected performance is not indicative of future results.
Investors should review the OM in its entirety for a complete description of the Fund, its risks, and consult their registered dealers before making
an investment.
The information contained in this material is subject to change without notice and Next Edge Capital Corp. will not be held liable for any inaccuracies or
misprints.
Any descriptions or information involving investment process or strategies is provided for illustration purposes only, may not be fully indicative of any present
or future investments, may be changed at the discretion of the Investment Manager and are not intended to reflect performance.
The Fund has not been, and will not be, registered under the United States Securities Act of 1933, as amended, or any State securities laws. The Fund may
not be offered or sold in the United States or to US persons.
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Cautionary Note Regarding Forward-Looking Statements
The following presentation may contain forward-looking statements. All statements, other than statements of historical fact, that address activities, events or
developments that Next Edge Capital Corp., the Credit Advisor or any affiliates thereof (the ‘Companies’) believe, expect or anticipate will or may occur
in the future (including, without limitation, statements regarding any targeted returns, projections, forecasts, statements and future plans and objectives of the
Companies) are forward-looking statements. These forward-looking statements reflect the current expectations, assumptions or beliefs of the Companies
based on information currently available to the Companies.
Forward-looking statements are subject to a number of risks and uncertainties that may cause the actual results of the Companies to differ materially from
those discussed in the forward-looking statements, and even if such actual results are realized or substantially realized, there can be no assurance that they
will have the expected consequences to, or effects on, the Companies.
Factors that could cause actual results or events to differ materially from current expectations include, among other things, changes in international financial
and commodities markets, fluctuations in currency exchange and interest rates, liquidity of portfolio investments, reduction in availability of leverage, default
by counterparties, special risks arising from short sales and investments in forward contracts and other derivatives, unintentional trades, accuracy of
analytical models, valuation risks, limitations on redemptions, tax consequences, changes in applicable laws and other risks associated with investing in
securities and those factors discussed under the section entitled ‘Risk Factors’ in the Prospectus.
Any forward-looking statement speaks only as of the date on which it is made and, except as may be required by applicable securities laws, the Companies
disclaim any intent or obligation to update any forward-looking statement, whether as a result of new information, future events or results or otherwise. Although
the Companies believe that the assumptions inherent in the forward-looking statements are reasonable, forward-looking statements are not guarantees of
future performance and accordingly undue reliance should not be put on such statements due to the inherent uncertainty therein.
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Risks of Investing In The Fund
Please see the Fund’s OM for a complete listing and description of the risks associated with an investment in the Fund.
Risks Associated With An Investment In The Partnership
General Investment Risk; No Guaranteed Return; Limited Operating History; Class Risk; No Advice to Investors; Illiquidity of Units or Limited Liquidity;
Potential Conflicts of Interest; Reliance on the Manager and Credit Advisors; Capital Depletion Risk; Fees and Expenses of the Partnership; Risks Arising
from Multiple Classes of Units; Changes in Applicable Law; Changes to Canadian Tax Laws and Challenges by the CRA; Achievement of the Investment
Objective; Changes in Investment Strategies; Illiquid Positions; Not a Public Mutual Fund; Distributions; Possible Effect of Redemptions; Possible Loss of
Limited Liability; Possible Negative Impact of Regulation; Potential Indemnification Obligations; Reliance on Manager and Track Record; Currency Risk; Initial
Investment in the Partnership; Legal; Tax Liability; Units are not Insured and Strategies.
Risks Associated With The Underlying Investments & Strategies
Availability of investments; Counterparty and Settlement Risk; Credit Risk; Custody Risk and Broker or Dealer Insolvency; Debt Securities; Diversification;
Valuation of the Partnership’s Investments; General Litigation Risk; Uninsured and Underinsured Losses; Equity Risk; Exchange Traded Funds; Failure to
Meet Commitments; Foreign Investment Risk; General Economic and Market Conditions; Highly Volatile Markets; Interest Rate Changes; Investment and
Trading Risks in General; Issuer–Specific Changes; Knowledge and Expertise of the Credit Advisors; Leverage; Limited Sources of Borrowing; Liquidity Risk;
Credit Advisor Insolvency; Nature of the Investments; Options; Portfolio Turnover; Shorting; Use of Derivatives and Composition of Investments.
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We are an alternative investment fund manager providing leading-edge solutions for investors.
For almost two decades our experienced team has launched numerous investment solutions
in a variety of product structures. The people and approaches we discover may not be well known,
but we believe they provide something remarkable – access to what’s next.

Investors

Borrowers

Generating consistent returns

Solutions for Businesses to Grow

Diversifying traditional portfolios

Non-Bank Financing Solutions
(NBFS)
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Next Edge Capital Corp.
Formed in July 2006 as Man Investments Canada Corp. and spun out via a management buyout in June 2014 and renamed to Next
Edge Capital Corp.
Registered as an Exempt Market Dealer, Portfolio Manager and Investment Fund Manager.*

Management team responsible for raising over CDN $3 Billion of alternative assets in Canada since 2000.**

Focused on providing unique, non-correlated investment ideas.

Industry
Experience

With Next Edge
Capital Since

Responsibility

Robert Anton

30

2006

President and Partner

Toreigh Stuart, CFA

27

2006

Director, Founding Partner

David Scobie

25

2009

Managing Director, Founding Partner, Chief Operating Officer

Erica Axani

20

2017

Senior Vice-President, Credit and Risk

Cheng Dang, CPA, CA

11

2012

Executive Vice President, Finance

Eden Rahim

30

2014

Portfolio Manager

Mike Bird

32

2014

Associate Portfolio Manager

* Registered as an Investment Fund Manager in Ontario, Québec and Newfoundland and Labrador; a Portfolio Manager in Alberta and Ontario; and an Exempt
Market Dealer in Alberta, British Columbia, Manitoba, New Brunswick, Nova Scotia, Ontario, Québec and Saskatchewan.
**Please note that over CDN $2 Billion of the CDN $3 Billion of alternative assets raised relates to assets raised at a previous firm(s).
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Private Lending: The Opportunity
What is Private Lending?

● Private Lending can be broadly defined as privately negotiated loans that take place outside of the traditional banking network.
● There are many different areas of private lending with varying levels of risk/reward.

Benefits of Private Lending Investing
Private lending fund assets have increased significantly over the past decade. Investors rationale for attraction to the area are numerous
and include:
● Strong historical return and cash flow characteristics relative to other fixed-income vehicles.
● Focus on capital preservation.
● Low historical correlation to traditional fixed income and equity markets.
● Low historical volatility relative to traditional fixed-income investments.
● Historical consistency of returns.
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Private Lending: The Opportunity
Rapidly Growing Asset Class
Non-bank intermediaries such as private debt, private equity and hedge fund firms have been making up a greater share of global financial
assets since the financial crisis.

“

The growing world of private lending is replacing
traditional fixed-income investments as the asset
category of choice for investors looking for returns in
a low-interest-rate world.

”

- Bruce Flatt, CEO at Brookfield

“

The post-crisis era has seen private debt become
an established asset class in its own right, matching
the needs of yield-seeking institutional investors and
companies looking for capital to grow.

”

- The Race for Assets - Private Debt:The Rise of an Asset Class,
BNY Mellon

Source: Financial Stability Board’s Global Shadow Banking Monitoring Report, March 2018

“

The benefits of private debt extend beyond higher risk-adjusted returns. These debt instruments and funds can
play a variety of roles in an institutional investor’s portfolio and act as a good diversification tool due to historical
low correlation benefits. The asset class also has a number of other merits, such as natural credit enhancements,
relative appeal versus traditional debt, for example high yield, and its position as a hybrid/cross-over asset. .

”

- Leon Sinclair of HIS Markit
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Private Lending: The Opportunity
Broadly Adopted by Institutional Investors

Breakdown of Investors in Private Lending by Type

Private Lending has been broadly adopted by institutional investors.

Source: Preqin Private Debt Online 2018
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Private Lending: The Opportunity
Largest Investors in Private Debt
Among the top 30 global institutional quality backers in Private Debt*, the following Canadian investment goliaths make the top 15:

*Source: Global Investor 30 - October 2019, Private Debt Investor
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Private Lending: The Opportunity
Our Competitive Advantage
Non-bank and alternative lending in North America is:
● Highly fragmented - many small players.
● $1-25 Million market opportunity is where the return arbitrage opportunity is available.
● A place where the customers’ interests are not well-represented; customer service is poor.
● A large opportunity for a client-centric firms such as Next Edge Capital Corp. (“Next Edge”) and the Garrington Group of Companies
(“Garrington”) that can execute to capture market share.
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Private Lending: The Opportunity
Capital Stack
The graphic below displays the relationship between each investment type and its position on the priority payment ladder, this is known
as the “Capital Stack”: The higher up one’s investment is on the capital stack (i.e. Senior Securitized Debt) the more secure their priority
payback position is. Thus, as one moves down the capital stack, their priority claim diminishes, causing one’s investment risk to increase.
The Next Edge Private Debt Fund is primarily focussed on loans which are senior secured in nature.

HIGHEST SECURITY
Senior Secured Bonds
Junior Secured Bonds
Senior Unsecured Bonds
Junior Unsecured Bonds
Preferred Equity (Preferred Stock)
Equity (Common Stock)

LOWEST SECURITY
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Next Edge Private Debt Fund

Investment
Objective

●

To achieve its investment objective the Fund will allocate capital to a limited number of specialist credit
advisors and managers of credit pools to primarily take advantage of profitable opportunities in the
private lending market.

●

The Fund aims to provide investors with the opportunity to attain attractive investment returns through
interest and capital appreciation that historically have had low correlation to traditional forms of stock
and bond securities.

●

Focus of the Fund is to provide shorter dated loans in the private lending space, focused on factoring,
asset based lending and specialty finance.

●

The primary Credit Advisor, Garrington Group of Companies (“Garrington”), has been operating in
the factoring and trade finance space since 1999 as its predecessor firm Liquid Capital Corporation,
processing over $3 billion in transactions through both its Canadian and US headquarters (in Toronto
and Dallas respectively).

●

Access to a broad group of loan originators through the Garrington Group of Companies.

●

Diversified portfolio of loans and credit.

●

Targeted annual net returns of 8%+*.

●

Mutual Fund trust structure available through FundSERV for accredited investors.

●

Distributions paid monthly equivalent to the monthly yield/return.

●

Registered Plan eligible.

Features

Features

*Net of fees and pre-distributions
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Our Process

1

Origination

2

Underwriting

3

Monitoring

4

An effective source of capital

5

Pacing of cash flows/effective cash management
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Next Edge Private Debt Fund is focused on these areas of Private Lending:

Factoring
●

Accounts receivable financing, commonly referred to as factoring, is an essential component of trade finance and has existed in
developed economies for centuries.

●

Simply stated, factoring allows a company to improve its cash flow cycle through the sale of its accounts receivables to an outside
party (the factor).

●

By converting accounts receivable into cash, a company increases both its productivity and financial health.

●

From an investor standpoint there is an inefficiency that can be received from the attractive yields charged to the client based on their
often poor business credit, however, much security can be had from the end debtor (receivable).

Asset-Based Lending
●

Lending to businesses secured by an asset that acts as collateral for the loan.

●

These loans tend to be secured by receivables, inventory, real estate or equipment.

Specialty Lending
●

Loans provided to non-bank lenders whereby the primary collateral/assets are the pool of loans.

●

These non-bank lenders provide consumer or business loans in a variety of areas ie. auto finance, POS retail consumer finance.

●

This area has been vastly growing due to technology driving efficiency & changing consumer behavior.
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Next Edge Private Debt Fund Key Relationship Parties
Garrington Group of Companies (“Garrington”) offers synergies within a large network of companies. This group has a significant
presence in the North American SME lending business and has become a very strong partner to Next Edge Capital Corp. and the Fund.
Under the Garrington Group of Companies are a few loan origination and commercial finance businesses - Garrington Capital and
Liquid Capital, which Next Edge Capital Corp. utilizes to obtain transactions for the Fund, which are in turn underwritten, processed,
administered and monitored at Garrington Financial Services.

Loan Origination
& Underwriting

Capital Provider
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Historical Performance
Class A11

JAN

FEB

MAR

APR

MAY

JUN

JUL

AUG

SEP

OCT

NOV

DEC

YTD2

2022

0.62%

0.53%

0.40%

0.66%

0.63%

0.57%

0.52%

0.63%

0.49%

0.64%

0.58%

--

6.45%*

2021

0.69%

0.64%

0.51%

0.51%

0.43%

0.32%

0.28%

-0.10%

0.47%

0.56%

0.48%

0.55%

5.47%

2020

0.51%

0.65%

0.22%

0.35%

0.28%

0.26%

0.60%

0.58%

0.56%

0.56%

0.58%

0.62%

5.90%

2019

0.69%

0.59%

0.77%

0.66%

0.63%

0.59%

0.58%

0.62%

0.57%

0.68%

0.64%

0.54%

7.82%

2018

0.68%

0.55%

0.66%

0.62%

0.64%

0.79%

0.67%

0.63%

0.63%

0.59%

0.64%

0.65%

8.06%

2017

0.66%

0.60%

0.57%

0.63%

0.61%

0.53%

0.57%

0.57%

0.60%

0.69%

0.54%

0.53%

7.33%

2016

0.55%

0.59%

0.70%

0.31%

0.35%

0.56%

0.53%

0.69%

0.63%

0.67%

0.80%

0.60%

7.21%

2015

--

--

--

--

--

0.61%

0.75%

0.37%

0.38%

0.65%

0.69%

0.60%

4.13%*

JAN

FEB

MAR

APR

MAY

JUN

JUL

AUG

SEP

OCT

NOV

DEC

YTD2

2022

0.71%

0.62%

0.49%

0.75%

0.72%

0.66%

0.61%

0.72%

0.58%

0.73%

0.67%

--

7.52%*

2021

0.78%

0.73%

0.60%

0.60%

0.52%

0.41%

0.37%

-0.01%

0.56%

0.65%

0.57%

0.64%

6.63%

2020

0.61%

0.74%

0.32%

0.44%

0.37%

0.35%

0.69%

0.67%

0.65%

0.65%

0.67%

0.71%

7.06%

2019

0.79%

0.68%

0.86%

0.76%

0.72%

0.69%

0.67%

0.71%

0.66%

0.78%

0.73%

0.63%

9.02%

2018

0.80%

0.66%

0.78%

0.74%

0.76%

0.91%

0.77%

0.73%

0.72%

0.69%

0.73%

0.75%

9.41%

2017

0.77%

0.71%

0.68%

0.75%

0.74%

0.65%

0.68%

0.69%

0.72%

0.81%

0.66%

0.65%

8.83%

2016

0.66%

0.70%

0.81%

0.44%

0.44%

0.68%

0.64%

0.79%

0.74%

0.78%

0.91%

0.71%

8.62%

Class F11

1 Month

YTD*

1 Year

3 Year
Annualized

5 Year
Annualized

Annualized
Since Inception

Inception Date

Class A11,2

0.58%

6.45%

7.03%

6.13%

6.85%

6.99%

June 2015

         $9.19

$0.0523

Class F11,2

0.67%

7.52%

8.21%

7.29%

8.06%

8.28%

June 2015

         $9.93

$0.0656

NAV

Monthly
Distribution

1. The Next Edge Private Debt Fund (the ‘Fund’) returns are net of all fees and expenses associated with Class A1 Units and Class F1 Units charged from June 1, 2015
(trading start date). Returns for 2022 are unaudited. Therefore, performance statistics containing 2022 figures shown in this material are subject to final confirmation.
The historical annualized rates of return for the Next Edge Private Debt Fund Class A1 Units as of November 30, 2022 are 1 yr 7.03%, 3 yr 6.13%, 5 yr 6.85%, 10 yr
N/A, and CARR 6.99%; for Class F1 Units are 1 yr 8.21%, 3 yr 7.29%, 5 yr 8.06%, 10 yr N/A, and CARR 8.28%.
2. Distribution - adjusted return.
*Part Year
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Summary

Strong Deal
Origination
Relationships
Across North
America

Low historical
Correlation to
Equity and Bond
Markets

Private Loans not
Market Priced
(Minimal Volatility)
Attractive Risk/
Reward Ratio

The Next Edge
Private Debt
Fund

Low Interest
Rate Sensitivity

Strong and
Experienced
Management
Team

Focus on Capital
Preservation
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Summary of Terms
FundSERV Codes Class A NEC 448
(Interim – For Purchase) Class F1 NEC 442
FundSERV Codes Class A NEC 458
(Final) Class F1 NEC 452
Min. Initial Investment $10,000; for Accredited Investors only
Min. Subsequent Investment $5,000; for Accredited Investors only
Effective Management Fee Class A 1.50%
(Includes Servicing Fee) Class F1 0.50%
Performance Fee 20% above 6% hurdle rate (with a catch-up)
Valuation Monthly
Redemptions Monthly, with 90 days notice
Distributions

Monthly, at a variable rate tied to each
month’s realized gains/yield

Registered Plan Status Eligible
Auditor Ernst & Young LLP
Registrar, Administrator and
RBC Investor Services Trust
Valuation Agent
Custodian RBC Investor Services Trust
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Appendix
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Key Garrington Management Team Members

Rick Coles
Rick Coles likes the challenge of the evolving, multifaceted role he fills at Garrington Group of Companies. As
General Counsel, he advises the company on any and all legal matters (projects, products, agreements, etc.)
and is involved in instructing any outside counsel that is retained. His focus is on ABL (asset-based lending),
where transactions often go beyond straightforward factoring solutions. Rick was in private practice from 1986
until getting into the ABL field in 2012.
Rick has a BA and MBA from the University of Toronto and received his law degree from the University of Western
Ontario.

Bert Crossin
Bert Crossin serves as Head of ABL Underwriting at Garrington Group of Companies.
Bert leads our Asset-Based Lending underwriting efforts including credit & risk oversight. He and his team provide
support to our Garrington Capital sales teams across both Canada and the United States.
Active in the mid-market commercial lending sector for more than 20 years with a primary focus on AssetBased Lending, Bert’s experience includes both conventional and alternative / non-traditional lending along with
distressed / restructuring activities. Recent roles include Underwriting and Portfolio Management responsibilities
with two non-Bank alternative ABL providers servicing the North American market. Past experience includes
Underwriting, Portfolio and Sales orientated positions with Wells Fargo, Royal Bank and other large Canadian
institutions.
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Key Garrington Management Team Members
Melissa Huot
Melissa Huot serves as Chief Operating Officer at Garrington Group of Companies.
Melissa’s main responsibilities include overseeing the finance and accounting department as well as IT& Business
Intelligence and the Human Resource strategy.
Over the last 10 years, Melissa’s time has been spent primarily at large public companies such as Wolseley
Canada and Second Cup Coffee Co. Much of her experience has been focused on managing financial planning,
financial analysis and public company reporting. During her tenure at Wolesley Canada she was responsible
for performance management for a $500 million annual division. She has also been involved in Mergers and
Acquisitions and corporate transformation initiatives.
Melissa graduated from McGill University with a Bachelor of Commerce degree with a major in Finance. Melissa
holds her CPA designation.

Tammy Kemp
Tammy Kemp serves as a Chief Credit Officer of Garrington Group of Companies. For almost 25 years, Tammy
has honed her experience in all aspects of credit management, with a focus on strategically growing loan portfolios
and preserving capital through front-line risk assessment and mitigation. In Tammy’s role as Chief Credit Officer
at Garrington Group of Companies, she and her team are responsible for overseeing the company’s entire
stakeholder portfolio from a risk perspective.
Prior to her work at Garrington Group of Companies, Tammy held senior roles in Canadian alternative and
boutique asset-based lenders — including Director, Risk and Vice President.
Tammy has held various board positions within industry organizations, including SFNet (Education Committee),
IWIRC (Director) and SFNet Canada (Vice President).
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Key Garrington Management Team Members
John Levac
John Levac, Senior Advisor of Business Development at Garrington Group of Companies, has an extensive
background in corporate finance which includes; asset based lending, distressed debt/CCAA restructuring, real
estate, and leasing. In addition to the 20 years in corporate finance, John has spent the last five years in senior
roles as an asset advisor for appraisals, auction and liquidation services. His positions included senior roles at
RBC Capital Markets, Wells Fargo Foothill, Director of Canada for Gordon Brothers and Accord Financial prior
to joining Garrington Capital.
John is a graduate of Laurentian University with an Honors Bachelor of Commerce degree, with concentrations in
Finance and Accounting. John is an active member of the Turnaround Management Association (TMA – Toronto
Chapter) and the Association for Corporate Growth (ACG).

Sol Roter
Sol Roter is the current Chairman of Liquid Capital Enterprises, responsible for key decisions related to underwriting,
credit, growing the principal network and overall strategy. More than that, as a founding shareholder, Sol has
been a dedicated driving force behind the company’s success since 1999.
Along with helping establish Liquid Capital, he has spent more than 40 years as an entrepreneur and a leader in
working capital finance and real estate restructuring.
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Key Garrington Management Team Members

Robert Thompson-So
Robert Thompson-So serves as Chief Strategy Officer of Garrington Group of Companies. In addition to his
leadership duties as a part of the Garrington leadership team, Robert also serves as President of Garrington
Financial Services, President of Liquid Capital Enterprises and serves in various officer and director capacities at
a number of Garrington related entities.
His main roles include sourcing, evaluating and executing transactions for the trade finance group as well as the
development and structuring of new markets and strategic partnerships for Garrington.
Robert has been active in the investment industry since 1994 and, more specifically, in the trade finance and
asset-based lending industry since 2006 with a deep experience in capital markets, alternative investments,
corporate finance and restructuring.
Robert has earned various designations including the Chartered Investment Manager (CIM) and was a Fellow of
the Canadian Securities Institute (FCSI) during his career in the investment industry.
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Key Next Edge Team Members

Robert Anton
Robert Anton is the President and founding partner of Next Edge Capital. Robert has been active in the financial
services industry for over 20 years, beginning his career as an Investment Advisor at various Canadian Financial
Institutions. Prior to the formation of Next Edge Capital via a management spin-out of the business, Robert was
the Executive Vice President, Sales for Man Investments Canada, responsible for the distribution of the firm’s
hedge fund products through various channels and joint venture relationships in Canada, essentially settingup Man’s Canadian office. Prior to Man, he served as Executive Vice President, National Sales Manager of
BluMont Capital, a Toronto-based hedge fund company, joining the company in 2001 as a start-up operation, and
overseeing its asset growth until his departure to join Man in 2006.
Robert holds a Bachelor of Arts from Wilfred Laurier University in Waterloo, as well as the Chartered Alternative
Investment Analyst (CAIA) designation. From 2007-2009 he was an instructor for the Canadian Securities
Institute teaching the Due Diligence on Hedge Funds course. He continues to be an active member of both
CAASA (Canadian Association of Alternative Strategies & Assets) and AIMA Canada (Alternative Investment
Management Association), organizations dedicated to the promotion, advocacy and education of alternative
investments in Canada.

Erica Axani
Erica Axani is the Chief Risk Officer for Next Edge Capital and helps to manage all credit, risk, and underwriting
within Next Edge’s private lending platform. She also plays a key role in the day-to-day monitoring of our Next
Edge Private Debt Fund portfolio, as well as that of any of our underlying credit platforms.
Prior to joining Next Edge, Erica had spent close to 20 years in the factoring and asset based lending industry,
with a focus on specialty lending. She has held positions as Chief Accountant, Senior Account Manager, Assistant
Vice President and Chief Underwriter, on behalf of a large Canadian institution which specializes in these areas.
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Key Next Edge Team Members

Cheng Dang
Cheng Dang is the Executive Vice President of Finance for Next Edge Capital. Cheng is responsible for financial
management, planning, internal and external reporting, and tax compliance of the company and its funds, internal
controls, and alongside the COO, David Scobie, operations and compliance.
Cheng is also closely involved in product structuring, risk management, and the overall strategic direction of the
firm with the executive management team.
Cheng is a Chartered Accountant and Bachelor of Commerce graduate from the University of British Columbia.
Prior to the formation of Next Edge Capital, Cheng was the Controller for Man Investments Canada Corp. and
had a broad range of financial responsibilities for the Canadian office of Man Group plc.
Cheng has had a diverse range of experience in public practice, industry and entrepreneurship. He started his
career with Deloitte Vancouver, coming to lead engagements for public and private companies in a variety of
industries. Following this he started and ran two successful fast food franchises before returning to industry in
senior financial (Controller) roles.

Richard Goode
Richard Goode is an Executive Vice President of Next Edge Capital, focusing on Sales and Marketing, supporting
both the Canadian retail financial advisory and family office channels.
Prior to joining Next Edge Capital, Richard was Managing Director and Head of Sales at Ninepoint Partners/
Sprott Asset Management, a leading independent asset manager. During his six years with Ninepoint Partners/
Sprott Asset Management, he led a team of over 25 sales and marketing professionals, assisting in the raising of
over $3 billion in alternative investments by working with Canadian retail Financial Advisors to position complex
alternative investment strategies within their clients’ portfolios.
Richard began his financial career at BluMont Capital Corp. in 2000. During this period, he held numerous
positions within the sales and marketing departments of BluMont Capital Corp. between 2000 to 2013, culminating
in his appointment as National Sales Manager in 2006, a position which he held until 2013.
Richard holds a Bachelor of Arts degree from the University of Windsor.
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Key Next Edge Team Members

David Scobie
David Scobie is a Managing Director, founding partner and Chief Operating Officer for Next Edge Capital Corp.
(Next Edge Capital). David is responsible for the day to day operations of the firm. Prior to the formation of Next
Edge Capital via a management spinout of Man Investments Canada Corp. (MICC), he was a managing director
and a director of Man Investments Canada Corp. (MICC), and was responsible for the day to day operations of
the Canadian office of Man Group plc. David joined MICC in 2009.
Prior to joining MICC, David held numerous positions from 2000 to 2009 in the sales, operations and client service
departments of BluMont Capital Corp. culminating in his appointment as a managing director in 2005 and as the
Chief Operating Officer and a director in 2007.
Prior to joining BluMont Capital Corp., he spent five years with the Toronto-Dominion Bank Financial Group. David
has a B.A. and a B.Ed. from Acadia University.

Toreigh Stuart
Toreigh Stuart is a Director and founding partner of Next Edge Capital. With more than two decades of selecting
and monitoring investment managers, Toreigh’s strongest suit is his passion for finding unique investment ideas.
Prior to the formation of Next Edge Capital via a management spin-off of the business, he was the Chief Executive
Officer of Man Investments Canada Corp., responsible for building the firm’s distribution channels and joint venture
relationships, as well as guiding the daily management and overall supervision of the Canadian sales operation.
In 1992, Toreigh joined Richardson Greenshields of Canada as an Investment Manager. In 1997, he joined
TD Evergreen (now TD Waterhouse) in the role of Investment Manager and Supervising Portfolio Manager.
Subsequently, Toreigh held the position of President and Chief Executive Officer of BluMont Capital, a Torontobased hedge fund company, which, under his leadership, saw significant growth from 2000 through 2006. During
his time at BluMont Capital, Toreigh established the successful joint venture relationship with Man Investments.
Toreigh earned his Bachelor of Arts degree in Economics from University of Toronto, and is a Chartered Financial
Analyst Charterholder and holds the Chartered Alternative Investment Analyst designation.
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The Garrington Financial Services Factoring Process

Garrington

Financial Services
● Confirms validity of
invoice
● Buys the invoice
● Receives order from
customer
● Fills order
● Creates invoice

Client

● Notifies customer
● Personal guarantee &
corporate security on
loan advances

● Pays the invoice to
Liquid Capital directly
● Takes advantage of
trade finance from
client

Customer

● Receivable is often
insured against default
and protracted payment
● Percentage of invoice
advanced to client
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